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ABOUT ME

PETER FOURLAS
REALTOR

| was born and raised in Regina, SK!' | have run businesses here and have volunteered extensively in
the community making it a priority to help and get to personally know the people that make this city
beautiful and unique. | have worked in sales and as an entrepreneur for over 25 years, and in that
time, | have gained knowledge, training, experience which is broad and deep. | have been in Real
Estate here as a Regina Realtor® for over 15 years and attribute my consultative sales approach as a
key success factor in my business.

| have always excelled at sales, and real estate has been no different. When | became a registrant in
2009, | began my career in a boutique real estate brokerage, but most recently have joined Coldwell
Banker Local Realty. Over the years | have won awards every year, have consistently been a top
producing agent at my offices and constantly try and help the other agents in the brokerage be the
best they can be so we can succeed together.

| will never rest on my laurels and would much rather be known for my knowledge, hard work,
honesty and infegrity; and then let my referrals and recommendations from satisfied clients do the

talking for me.

Peter Fourlas was EXTREMELY easy to deal with. When | first

started looking for my first house | imagined it would be very After some poor experiences working with other realtors, we were
difficult to view houses due to the line of work I’'m in. | work crazy looking for a skilled selling agent who had a positive reputation
shifts and crazy hours. and a strong track record for selling homes. It was important to

us to work with someone who would take initiative to ensure the
home was properly advertised and take the time to explain the
process. Peter Fourlas displayed professionalism, a wealth of
knowledge, patience, and understanding when speaking with us
and addressing our concerns. We would highly recommend Peter
Thank you Peter I’'m very happy to have dealt with you and I’'m to anyone looking for a realtor.

looking forward to doing so again!

Peter would respond to many questions | had day and night, he
would set up viewings the same day | sent him a house to look
at. Very efficient and | still wonder how he does it. He gave me
valuable advice when | needed it.

- Lorraine, Regina (Seller)
- Chris Harty. Regina (Buyer)
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FXPECTATIONS

In-depth understanding of wants/
needs

Tap into my network of trades
and professionals

Coordinate all inspections and
correspondence with mortgage
broker and lawyer

Market knowledge — understanding
market conditions

Constant communication

Tailored home search throughout the entire process

Thorough review of all paperwork Hand over keys

Negotiate terms and conditions
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WHAT SETS ME APART

A COMPREHENSIVE MARKET EVALUATION WHERE WE WILL:

Assess what we know about the

Assess the current condition,
subject property and homeowner

upgrades and location

« Owned since?

. Purchase price? « Google search City and area specific

market conditions

« Remaining » Social media search
mortgage balance?

WE WILL ANSWER THE FOLLOWING QUESTION:

WHAT ARE THE MOST IMPORTANT FACTORS IN OUR OFFER AND
HOW ARE WE GOING TO MAKE IT STAND OUT?
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HOME BUYING PROCESS

Conditional period/

Financing/pre-approval Due Diligence (7-10 days)

Lawyers, home insurance,

Home search -
utilites, and movers

CMA - determine value
and complete paperwork

Key day. Let’s celebrate!
Pop the champaign!
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CMA BREAKDOWN

ot e e e et walue o i Femme? Condition/upgrades as they relate to a comparable home.

{.....‘...O..‘...‘......‘...O..‘...O..}

POOR--------- MODERATE------ EXCEPTIONAL

- s
What are you willing to pay for it* Windows ($500 - $1K/window)

Furnace (S5K - $7K)

What do we know about the subject property? Shingles (S5K - $10K)

Owned since: Kitchen (S10K - $50K)

. Flooring ($10 - $20/sqgft)
Purchase price:

Bathrooms ($5K - $20K)
MLS history/

on the market since: Basement ($10K - $50K)
Amount owing on .
mortgage: Yard/Landscaping ($5K - $30K)

What do we know about the seller? Sewer Line (55K - $10K)

Rare Features

Location/lot conditions.

‘.....‘...O..‘...‘......‘...O..‘...O..}

POOR--------- MODERATE------ EXCEPTIONAL
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MARKET CONDITIONS

REGINA CONDITIONS:

Active Listings:

Sold 365 Days: Average Sale Price:

Sold 30 Days: Average Sale Price:

Months of Inventory:

Buyers Market: Balanced Market: Sellers Market:

7+ Months 5 -7 Months <5 Months

AREA SPECIFIC:

Area:
Sold 365 Days: Average Sale Price:
Sold 30 Days: Average Sale Price:

{..‘..‘..‘..‘..‘..‘..‘..‘..‘..‘..‘.}
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ARE WE ENTERING INTO A BIDDING WAR?

THREE MOST COMPARABLE HOMES:
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HOW DO WE MAKE OUR OFFER STAND OUT?

Include a pre-approval letter

Price Fair market value backed by data

Strong financial position Deposit Down payment

Pre-book home Confirm timing with
inspection mortgage broker

Tight conditional period

Is there anything we can satisfy prior to writing the offer to

|ﬂSpeCTIOﬂS/COﬂdITIOHS include less conditions? (pcds, gas line, real property report)

Possession What are the sellers asking for? Can we accommodate?
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