
A PIECE OF
WHAT WE DO



A B O U T  U S

Kaitlin’s knowledge of our area was priceless. 
She gave us great tips and info on what to 
improve on to get a quick sale. Our house 
was priced right and she made the sale 
transaction very easy. Would definitely 
recommend her services. We will be using 
Kaitlin in the future. Thanks Kaitlin.
- Jeff (Seller)

Kaitlin Brown did an excellent job in helping us 
to purchase our house.
She is knowledgeable and knows her job 
very well. Prompt, efficient and readily 
approachable. She made our purchase very 
smooth. Will definitely recommend Kaitlin to 
anyone.
- Kamal & Bhupinder (Buyers)

We feel Kaitlin went above and beyond in 
assisting us with our home search and also 
with selling our home very quickly! She was 
very prompt with responses and always 
available to answer questions. Kaitlin is 
efficient, knowledgeable and fantastic to work 
with ! We would highly recommend her to 
anyone looking to buy or sell!
- Mel & Cal (Buyers)

K A I T L I N  B R O W N
R E A L T O R
I have been a full time Realtor serving clients in the Regina and surrounding area since 
2008. Real estate is more than a career to me, it is my passion and has been my life for over 
a decade. Being involved in the process of one the of my clients biggest investment is an 
honour and a pleasure. 
I didn’t grow up in Regina, I grew up on a family farm outside of the city. Although farming 
was never my passion, I am grateful for being raised there and for the work ethic and 
integrity that was instilled in me. I currently live in the South end of Regina with my husband, 
two kids and two dogs. When I’m not working I am hanging out with my family and friends, 
at the rink, skiing, playing volleyball, working out or reading.
Should you choose to let me help you along this journey you can expect in-depth market 
knowledge, open and honest communication and assistance throughout all aspects of the 
transaction from start to finish. It’s important to me that this process is as seamless and 
stress free as possible and that the next time you think about buying or selling I’m the only 
one you want to work with.



P E T E R  F O U R L A S
R E A L T O R
I was born and raised in Regina, SK!  I have run businesses here and have volunteered extensively 
in the community making it a priority to help and get to personally know the people that make this 
city beautiful and unique.  I have worked in sales and as an entrepreneur for over 25 years, and in 
that time, I have gained knowledge, training, experience which is broad and deep.  I have been in 
Real Estate here as a Regina Realtor® for over almost 15 years and attribute my consultative sales 
approach as a key success factor in my business.
I have always excelled at sales, and real estate has been no different. When I became a registrant in 
2009, I began my career in a boutique real estate brokerage, but most recently have joined Coldwell 
Banker Local Realty.  Over the years I have won awards every year, have consistently been a top 
producing agent at my offices and constantly try and help the other agents in the brokerage be the 
best they can be so we can succeed together.
I will never rest on my laurels and would much rather be known for my knowledge, hard work, 
honesty and integrity; and then let my referrals and recommendations from satisfied clients do the 
talking for me.

A B O U T  U S

Peter Fourlas was EXTREMELY easy to deal with. When I first 
started looking for my first house I imagined it would be very 
difficult to view houses due to the line of work I’m in. I work crazy 
shifts and crazy hours.
Peter would respond to many questions I had day and night, he 
would set up viewings the same day I sent him a house to look 
at. Very efficient and I still wonder how he does it. He gave me 
valuable advice when I needed it.
Thank you Peter I’m very happy to have dealt with you and I’m 
looking forward to doing so again!
- Chris Harty. Regina (Buyer)

After some poor experiences working with other realtors, we were 
looking for a skilled selling agent who had a positive reputation 
and a strong track record for selling homes. It was important to 
us to work with someone who would take initiative to ensure the 
home was properly advertised and take the time to explain the 
process. Peter Fourlas displayed professionalism, a wealth of 
knowledge, patience, and understanding when speaking with us 
and addressing our concerns. We would highly recommend Peter 
to anyone looking for a realtor.
- Lorraine, Regina (Seller)



We offer a 1-Hour Staging consultation;
Staged homes sell 79% faster and sell for 17% more than a non-staged homes, the better a home shows 
the more value a buyer sees which is why we have a professional stager that will come in, she will assess 
the appeal of your home and will make any recommendations to increase interest. 80% of people decide 
in the first 10 seconds whether or not they are interested in a home. Having your home showing 10/10 is 
crucial to getting your home sold for top dollar in the shortest amount of time.

We hire professionals for photos, property videos and drone footage;
90% of buyers start their home search on-line. It is extremely important that your home looks amazing and 
catches the attention of buyers clicking through hundreds of listings. We hire a professional photographer 
and videographer to complete photos and provide a full property tour including drone footage to 
showcase your home and your area. Studies have shown properties with videos receive 400x more 
views than photos alone. A recent MLS study showed properties were shown 68% faster when arial 
footage was used.

We advertise on a multitude of platforms;
Your home will be marketed and advertised primarily on Instagram, Facebook, LinkedIn, Twitter and 
YouTube. Your listing will be strategically marketed throughout the listing to maximize the reach of our ideal 
buyer.

Premiere Exposure on:
a) MLS 				    d) YouTube
b) Relator.ca 				   e) Point2Homes
c) FourlasAndBrown.ca

Communication is Key;
We are in constant communication with our clients providing them with results of advertising campaigns, 
feedback from showings and market updates.

W H A T  S E T S  U S  A P A R T



P R E S E N T I N G  Y O U R  H O M E

4111 Chuka Drive
Listed for $709,900. Sold over asking with multiple offers in 10 days.

15 Osborne Crescent
This home was listed 4 different times in various markets over the last 8 years. 
We listed it for $294,900, had 4 showings in the first two days and an offer was 
accepted. Within 15 days of the for sale sign going up a sold sign was on the 
front lawn.

4015 Garnet Street
This home hit the market on a Wednesday and by the following Monday we 
had arranged 44 showings and had three offers on the table. It was listed for 
$354,400 and sold for $9,500 over asking. 

4527 Chuka Drive 
This property was in show home condition so a stager wasn’t needed but we 
marketed it to the demographic we thought would be looking for a home like 
this. It was listed for $975,000. With two interested buyers and competing offers it 
sold for $1,006,000 within three weeks. 

2574 Linner Way
This home had been listed 9 times from 2009 - 2021 with two different agents. 
In 2021 Pete’s clients purchased it and in 2022 they need to sell. It was listed for 
$759,900 and sold for $10,000 below asking within 18 days on the market. 

2611 Lindsay Street
Was listed in 2019 without selling after sitting on the market for 83 days. When 
the sellers considered putting their home on the market again they called us. An 
offer for 100% of asking price as accepted on the first day it hit the market.

HOW YOUR HOME IS PRESENTED TO THE MARKET MATTERS. 
Strategically planning, pricing, staging, professional photos, video 
and marketing all play a part in getting the results we want.

4111 CHUKA DRIVE

15 OSBORNE CRESCENT

4015 GARNET STREET

4527 CHUKA DRIVE

2574 LINNER WAY

2611 LINDSAY STREET



W H A T  S E T S  U S  A P A R T

1 MONTH

% OF HOMES SOLD WITHIN:

2 MONTHS 3 MONTHS 4 MONTHS 5 MONTHS 6 MONTHS 7 MONTHS

25%
23%

17%

12%

6%
5%

3%

What happens when a home is over-priced?
When a home is overpriced a few things typically happen; Agents will reject it and not show it, consumers shopping 
online will miss it because of their present price range or, if they do find it they will compare it to other properties in 
that price range, wonder why it’s over priced and disregard it. The home is then reduced and often reduced again 
until it is in line with the market conditions. Remember the longer a home sits on the market at the wrong price, the 
less it will ultimately sell for.

The highest probability of a home selling 
is the first 2-4 weeks.

Pricing your home accurately is crucial.
We have 3 pricing strategies.



•	 Initial connection
•	 Schedule appointment to 

view property
•	 Home Market evaluation 

within 48 hrs
•	 Discuss pricing strategies
•	 Discuss selling process & 

marketing plan
•	 Execute listing agreement
•	 Book stager
•	 Book photo & video
•	 Implement Stage 1 

marketing strategy

•	 Submitted to MLS® - 
Multiple Listings Service

•	 Fill marketing campaign 
launched

•	 Realtor Open House  
(if applicable)

•	 Public Open House  
(if applicable)

•	 Continued communication 
and marketing of property

•	 Feedback and market 
updates

•	 We got the offer
•	 We negotiated the best price
•	 We agreed to work with the offer
•	 Inspections completed
•	 Conditions fully removed by the 

buyer
•	 We send sale documents to lawyer
•	 Possession day FAQ’s
•	 Possession day for the buyers
•	 Tell your friends and family we are 

awesome!

P R E - L I S T I N G L I S T E D  A N D 
A C T I V E

U N D E R 
C O N T R A C T

H O M E  S A L E S  P R O C E S S



Pricing your home in line with the market is a critical component to getting your 
home sold and it all starts with understanding our market conditions.

City: 

_____________________________

Building type: 

_____________________________

# of active listings:

_____________________________

# of sold in the past 30 days: 

_____________________________

# of months worth of inventory: 

_____________________________

Avg. days on market (active):

_____________________________________

Avg. days on market (sold):

_____________________________________

Avg. list price:

_____________________________________

Avg. sale price:

_____________________________________

Avg. list to sale ratio:

_____________________________________

U N D E R S T A N D I N G  M A R K E T  C O N D I T I O N S

Buyers market - more homes available than buyers looking 
(more than 7 months worth of sales).

Sellers market - more buyers looking than homes 
available (5 months or less worth of sales). 

A balanced market is 5-7 
months worth of inventory. 



U N D E R S T A N D I N G  T H E  M A R K E T

PETER FOURLAS
KAITLIN BROWN

U N D E R S T A N D I N G  T H E  M A R K E T

A V E R A G E  S A L E  P R I C E  -  P A S T  1 0  Y E A R S



T I M E  O F  Y E A R / K N O W I N G  W H E N  T O  S E L L

PETER FOURLAS
KAITLIN BROWN

T I M E  O F  Y E A R / K N O W I N G  W H E N  T O  S E L L

A V E R A G E  S A L E  P R I C E  -  P A S T  1 2  M O N T H S
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